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A Partnership for Success

Sigma Capital Pariners, through its affiliate private equity funds — Sigma Opportunity Fund, LLC and Sigma Opportunity
Fund I, LLC - provides long-term growth and restructuring capital for Micro-Cap public companies.

Our highly differentiated strateqy is based on the ability to effectively deploy capital directly onto the balance sheets of select
smaller public companies. The Fund was created to capitalize on the large market ineficiencies inherent in the Micro-Cap
public segment. As such, we lead privaiely negotiated investments in Information Technology, Telecommunications and
Technology-driven companies.

We are a leader in one of the most underserved areas of the financial markets: providing long-term, hands-on, strategic
assistance and capital to undervaluad, orphaned Micro-Cap public companias. Our goal is to bacome a beacon for these
companies, providing a strategic partnership that is typically only available to early stage private companies or enfities with
much higher levels of liquidity and valuation.

The best way to get to know Sigma
Capital Partners is to talk with us. Our
experience and proven track record have
given us the confidence, knowledge and
capabiliies reguired 1o successfully
navigate the Micro Cap market, leverage
our understanding of its  unique
characteristics and create value for our
investors and portfolic companies. We
emphasize a partnership approach and
look forward to hearing from you.

For your convenience, click here for a
PDF of our website.
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Sigma Capital Partners sesks to create long-term capital appreciation by purchasing privately negotiated influential or control
positions in undervalued, orphaned Micro-Cap public companies operating in the Information Technology, Telecommunications
or other Technology-driven industry segments. Sigma invests in developed businesses characterized by meaningful revenue
streams, established customer bases, sustainable differentiation, ability to generate positive cash flows, proven strategies and a
viable competitive position.

We define "Micro-Cap" as those companies having annual revenue run rates exceeding $20 million and market capitalizations of
less than 3250 mullion. While we primarily focus on investing in public companias, we may consider invesiments in select private
companies that fit the Fund's investment criteria.

Sigma is a long-term, hands-on investor focused on helping companies unlock and create shareholder value. As such, we work
closely with management to provide direction and assistance in the areas of finance, capital markets, operations, strategy,
business development and corporate govemnance.

The Fund's investments are facilitated through privately negotiated squity and/or debt transactions relating fo: restructurings,
recapitalizations, growth equity financings, management buyouts, off balance sheet financings and mergers & acquisitions.

Sigma's investmeant strategy is based upon experience drawn from: (i) managemeant’s prior track record and the proven track
record of Sigma Opportunity Fund LLC; {ii) the inefficiencies inherent in the Micro-Cap segment; (iii) an experienced invesiment
team well versed in operations, private equity, restructuring, capital markets and growth oriented investing; (iv) a large pool of
captive investment prospects in need of capital; (v) Sigma's disciplined investment process and focus on systematically limiting
risk and maximizing exit opportunities; and (vi) the skills and experience of our network of professionals, partnars and advisors.

Copyright ® 2002 SIGMA CAPITAL PARTMERS . All rights reserved.  Privacy Policy Tems of Service Webmaster - Ricoche.com
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Investment Ty pe Privaiely negotiated, long-term investments

Security Type Equity, debt, or a combination of both

Industry Sectors Telecommunications, Information Technology, Technology-driven businesses
(manufacturing, disinibution, services), Special Situations

Typical Transaction Size £3-15 million per investment

Company Type Public companies with a market cap of under 250 million; select private companies

Business Size 520+ million annual revenue run-rate; profitable or with a clear path to profitability

Ownership Positions Influential minority, up-to-control positions

Investment Horizon 3-5 Years

Board Representation Required in most cases

Copyright & 2002 SIGMA CAPITAL PARTNERS . All rights reserved.  Privacy Policy Termms of Service Webmaster - Ricoche.com
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About Us

Our investment strategy and team infrastructure allows us to pursue an in-depth, yet efficient and timely, decision making
process.

Once we have identified an investment candidate, we focus on the following:

® Business Review: This includes a comprehensive review of a company's business and industry sub-sector. As part of
this review, we perform in-depth due diligence, financial analysis, evaluation of different operating scenarios and
alternative capital structures. Key themes that we generally look for when investing new capital, include: (i) strong
existing managemsant or the opportunity to augment management; (i) paricipation in an industry in which we have
experience and expertise; (i) a viable competitive position; (iv) opporiunities to grow and generate increased cash flow;
and (v) possible exit scenanios. In general, we seek to avoid pre-revenue "stari-up” businesses, unproven technologies
and markets, or hostile takeovers.

* Management Assessment: A company’s management team is paramount fo the potential success of any given
investment. We assess management's pasi performance and experiences against the expected path that may be
developed for a company on a going-forward hasis. These cntical capabiliies range from people skills to financial
acumen, product knowledge fo customer awareness and compelitive positioning to performance attainmant. We seek to
identify and support companies with proven and capable leadership. Our goal is to supplement management and focus
the Fund's knowledge base, resources and contacis on unlocking and building sharehoider value.

® Determine Sigma's Value-add: Sigma looks to increase shareholder value through aciive involvement in all facets of
the portfolio company’s business. Pre-investment. Sigma analyzes the various avenues it can add significant value to a
portfolio company by actively assisting in; (i) business development, (i) financial restructuring, (i) streamlining
operations, (iv) driving M&A activities, (v) optimizing organizational structures, (vi) management and board recruitment,
(vii) enhancing corporate governance, and (viii) increasing capital markets visibility.

® Capital Structure Analysis: We conduct comprehensive capital structure due diligence, including an evaluation of the
terms and underlying structure of a company's debi and equity securities. This review includes a thorough analysis of the
underlying documentation for each security, employing forensic accountants and appropriate counsel where necessary.

* Valuation Analysis: Sigma performs a thorough valuation analysis on each prospeciive invesiment. This analysis takes
into account a company’s enterprise value as a going concern and its break-up or liquidation value. It also incorporates a
comprehensive raview of market benchmarks, regulatory issues, and other factors that can impact valuation.
Independent financial models are developed for each invesiment opportunity based on projecied financial and operating
results.

& Structure investments to limit downside risk and maximize returns: Once an investment opportunity has been
identified, we then determine the key drivers of investment returns, as well as the major risks and challenges inherent in
each invesiment. After detailed analysis, Sigma negoliates the deal terms and structure necessary o maximize reiurns
and mitigate risks. These vary from deal to deal, depending on the attributes and constraints of the business, and can
range from straight equity to preferred equity to highly structured debt instruments that include both protective covenants
and significant equity components.

* Exit Potential: WWhen making an investment, we seek io evaluate multiple exit options. Exit strategies may include a
public offering, a private sale to a strategic or financial buyer or a recapitalization. An analysis of the exit or the liquidity
strategies for each investment will be made as part of the initial evaluation and will be monitored on an ongoing basis
throughout the life of the investment.
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As seen in the chart below, we have a defined process for building value into a Micro Cap company. Specifically, we assist the
company in achieving set financial and operating benchmarks while working alongside the management team to insure effective
communication with the marketplace, ie. investors, acquirers and prospective clients. For each step of the process that is

achieved, the potential for liquidity is increased.

Value Drivers:

+ Revenue Growth

+ Set & Attain Benchmarks
+ Expense Reduction

+ Capltal Markets Exposure i

I Step 3

* Road Shows
# |mprove organizalional
efficiancies

Step 1
+nitial Capital Invested

Step 2
* Restructuring
= Rearganizafion

Copyright @ 2008 SIGMA CAPITAL PARTHNERS | All rights reserved.

Steps to Liquidity

Trading Volume

Enterprise
Value

Slap 5
* Sacondary Offaring
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» Increasing Revenues » Private Placemant
+ Higher Margins » Re-capitalization
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Select POI"thliO Companies "The addition of Sigma, 2 well respecied

private equity fund, as a long-term strategic
partner, significantly strengthens our core.

e We look forward Sigma’ i
dEClSlon. Pl B i i

evolution as a public company.”"

Nicholas Toms CEO, DecisionPoint

DecisionPoint Systems, Inc. (OTCBB: DPSI) Systems

www.decisionpt.com

DecisionPoint Systems is a provider of enterprise mobility solutions. Its products and services help businesses
design, deploy, operate and service key business systems based on mobile computing and asset management
technologies. The company is a solutions provider and systems integrator that sells and installs mobile devices,
software, bar coding eguipment and radio frequency identification ("RFID") technology. In conjunction with the
installations, Decision Point also provides custom business solutions, SW applications and other professional

"At the Board's request, Thom Waye was
appointed Chairman and Sigma was given
the specific mandate of leading a
realignment of the company’s operations,
organizational structure and business

services. DecisionPoint’s solutions specifically target the enterprise’s front-line employees, inside and outside of strategies. Working closely with Sigma
the four-walls’, in the following industries: retail, grocery, transportation and logistics, manufacturing, wholesale Avatech  implemented  annual  cost
and distribution, pharmaceuticals. reductions exceeding $3.5 million and has

returned to profitability. We are now well
positioned for growth and continue fo
utilize Sigma's capital markets, M&A and

rn‘ -] & due diligence expertise to capitalize on the
# net anHSIﬂs market opporiunities ahead of us."
<Y
Powering Intelligent Security George Davis CEO, Avatech Solutions
{now a part of Rand Worldwide)

netForensics, Inc. (Now known as BlackStratus, Inc )

www netforensics.com Sigma was instrumental in driving the

M&A process, which culminated in the
successful sale of our company. They

BlackStratus, Inc. is a global provider of internet based security information event management ("SIEMT)

solutions used for continuous security monitoring, real-time threat identification and remediation, forensic added great value by providing strategic
analysis, leg management, and compliance. The sclution allows customers and service partners to better advice: negotiating with the acquirer, other
secure their networks, applications, data, and key business processes, and to meet regulatory and internal shareholders  and  key employees;

providing critical input on structure; and
evaluating other alternative exits. Prior to
the sale, Sigma's capital markets experiise
and investor following helped unlock
shareholder value, resulting in increased

f share price and volume which facilitated
the ensuing sale price.”

governance requirements.

Joshua Emanuel CEO, Datawave

Systems
UniTek Global Services, Inc. (Nasdag: UNTK) "We are {_!EHQNEU to have Sigma as a
www unitekglobalservices.com long-term investor and sfrong supporter of

Perficient. They have been active advisors
and welcome participants and contributors,
especially in regards to sfrategic growth
and capital markets issues. Their insight
and connections have proven quite
beneficial for us as we continue to grow
our company and strengthen our market
position.”

UniTek Global Services, Inc. provides engineering, construction management and installation fulfilment services
to companies specializing in the telecommunications, wireless, broadband cable, fiber and satellite industries in
the United States and Canada.

Jack McDonald CEOQ, Perficient

WoELEw B

Rand Worldwide, Inc. (OTCBB: RWWI)

www.randworldwide.com

Rand Worldwide, Inc. provides design engineering, data archiving, faciities, data management
technology solutions and professional services. It is the leading value added reseller of Autodesk
(Masdag ADSK) computer aided design (CAD) software for customers in the mechanical, architectural,
manufacturing and civil engineering sectors, as well as visualization and animation technology to companies in
the media and entertainment industries.
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University General Health System, Inc. (OTCPK: UGHS) - Exited

www.ughsystem.com

University General Health System, Inc. (UGHS) is a multi specialty health care provider. UGHS operates a
72-bed acute care hospital in the Houston, Texas area, as well as ambulatory surgical centers, free-standing
emergency rooms, free-standing procedure facilities, diagnostic imaging treatment facilities, HBOT/wound care
centers, and/or other ancillary service providers.

OIS &)

Ophthalmic Imaging Systems (OTCBB: OISI) - Exited - acquired by Merge Healthcare (Nasdag: MRGE)
WWW.0ISI.COM WWW.Merge.com

Ophthalmic Imaging Systems engages in the design, development, manufacture, and marketing of digital
imaging systems, image enhancement and analysis software, and informatics solutions for use by practitioners
in the ocular health field.

Datawave Systems (OTCBB: DWVS) - Exited - acquired by InComm

www.incomm.com www.datawave.com

DataWave Systems is a premier electronic processor and distributor of prepaid and stored value products in
the U.S. and Canada. The Company currently provides the following prepaid products: cellular add-on cards,
long distance phone cards, cash/credit cards and third party retail gift cards, all of which are activated at the
point-of-sale via intelligent automated vending units or by various card activation devices such as POS
terminals and cash registers.

gilrociinsite,

Direct Insite Corp. (OTCBE: DIRI) - Bxited

www.directinsite.com

Direct Insite has developed one of the world's most powerful Global Electronic Invoice Presentment and
Payment (EIPP) system that can improve DSO while providing up to a 75% reduction in costs associated with
paper invoices. On a 100% hosted basis, Direct Insite brings together the highest level of reliabilty and
versatility demanded by global corporations in an easy-to-use, Internet based solution. The Company simplifies
and resolves invoicing issues confronted by large, multinational corporations with multiple business lines. This is
accomplished by providing customers with an improved workflow system to manage high-volume, invoice-
related data that handles complex invoice presentation, analysis, dispute resolution, approval routing and
payment processes.

: T T
Perficient

Perficient (NasdagSC: PRFT) - Exited

www.perficient.com

Perficient is a leading provider of eBusiness solutions to Global 3000 companies, primarily in the Central U.S.
Founded in 1998, the Company is an IT systems integrator providing clients with electronic solutions for their
business needs. Perficient is a Premier Level IBM Business partner and is one of only three worldwide IBM

WebSphere Service Providers retained by 1BM.
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Thom Waye - Managing Partner

Pricr to forming Sigma, Mr. Waye was a Partner and Managing Director at ComVest Venture Partners, LP. In that capacity, Mr.
Waye was primarily responsible for originating and structuring the fund's Micro Cap, operating company investmenis. Before
joining ComVest, Mr. Waye was with Al Capital Partners, a $10+ hillion private equity group, responsible for fundraising and
fund development. In addition, Mr. Waye previously led Motorola's and Unisys' New York based Financial Services sales and
marketing efforts. He holds an MBA in Accounting and Finance from the University of Chicago Booth School of Business and a
BS in Management Information Systems and Marketing from Syracuse University.

May dan Rothblum - Managing Director

Prior to co-founding Sigma in 2004, Mr. Rothblum held positions at Apax Partners, Booz, Allen & Hamilton and an equity
research firm where he gainad exparience in private equity investing, equity research and business consulting, both nationally
and internationally. Mr. Rothblum had earlier experience in managing business development and fund raising engagements for
lsraeli high-tech companies. In addition, he served as an engineer in the lsraeli Defense Force (IDF) where he focused on
designing and implementing large logistics, ERF and inventory management projects. Mr. Rothblum holds an MBA from
Columbia Business School and a BS in Industrial Engineering and Management from the Technion - Israel Institute of
Technology.

Patrick Moon - Analyst

Prior to Sigma, Mr. Moon was an investment analyst at a NY hased hedge fund. In this role, he focused on debt financings in
public and privata companies. In addition, he was involved in commercial and hospitality real estate transactions. Patrick has a
BA in Economics with a Finance concentration from Bucknall University.

Chris Slover — Analyst

Prior to Sigma, Mr. Slover was a summer analyst at a NY based hadge fund. In this role, he focused on fundamental analysis of
potential distressed investment opportunities. Chris has a BS in Management & Business with an Accounting concentration from
Skidmore College.

Gary Marks - CFO

Mr. Marks is g Partner at Rubenstein Shenker Zacarese & Marks LLF, a2 Mew York-based ceriified public accounting firm. He has
been a certified public accountant for 25 years and a Pariner at various CPA firms for the past 12 years. Frior to public practice,
Mr. Marks held management positions with "The Body Shop" retail chain and served as CFO of "The Female Athlete”, a
weh-hased retail forum. Mr. Marks specializes in individual taxation and small business accounting. He is the treasurer of the
Rockville Centre Chamber of Commerce and past freasurer of the Garden City Jewish Center. Mr. Marks holds a BS in
accounting from the Rochester Institute of Technology and is a8 member of the American Institute of Ceriified Public Accountanis
and the New York State Society of CPAs.

Emilia Skupiewska - Financial Controller

Prior to her work at Sigma, Emilia was an accountant at MG Financial, a forzign exchangs trading company in Mew York City.
Prior to that, she was integral in building effective, strong customer and vendor relations for Tudor Realty Services, where she
worked as their accounts payable lizison for several years. Ms. Skupiewska currently holds a Masters Degree in Accounting
from Queens College/CUNY and a Masters Degres in Chemistry/Biotechnology from The Technical University of Gdansk,
Poland.
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The Invesiment Advisory Board is comprised of knowledgeable individuals with backgrounds in industry, private equity and
restructuring transactions. The members of the Advisory Board assist Sigma in sourcing and evaluating investment and exit
opportunities as well as in monitoring the Fund's portfiolio companies.

Team

Team | Advisory Board | Executive Advisory Panel

Michael Gray

Mr. Gray is the President and Director of The Gray Insurance Company, a Louisiana-based Property and Casualty Company
founded in 1278. Over the past 19 years, Mr. Gray has held other executive and senior-managament positions in the insurance
industry. In 1996, Mr. Gray co-founded The Gray Casualty Company and in 1998 he co-founded The Gray Qil & Gas Company.
Along with his roles at the Gray Insurance Company, Mr. Gray serves as a Director of Delta Title Corporation, the largest Title
Insurance Agency in the state of Louisiana and as Director of the Louisiana Insurance Guaranty Associafion.

Robert Growney

Mr. Growney is a Partner at Edgewater Growth Capital Partners, a Chicago-based private equity fund. Prior to joining
Edgewater, Mr. Grownay was Fresident, Chief Operating Officer, and Vice Chairman of Motorola. In addition to his responsibility
for Motorola's 530 billion aglobal operation, Mr. Growney oversaw Motorola's minority equity portfolio of 240+ companies,
including those in the Motorola Ventures porifolio. After he joined Motorola in 1966, Mr. Growney held a variety of managerial
positions during his long tenure with the company. At various times throughout his career, he had direct responsibility for the
Radio Technologies Group, Paging and Telepoint Systems Group, Paging and Wireless Data Group, and the Messaging,
Information, and Media Sector. Mr. Growney serves on the Advisory Board of Rudyard Pariners, an early stage VC fund
established by his son, Matthew Growney (see "Executive Advisory Panel”).

Michael Littenberg

Mr. Littenberg is a Corporate Pariner at New York's Schulte Roth & Zabel LLP, a full service law firm with over 350 attorneys.
Michael represents clients in connection with investment ransactions {(including private placements in public entities and venture
capital), mergers and acquisitions, public offerings, joint ventures and strategic alliances. His clients include investment funds,
investment banks and boufique advisory firms, smaller high growth as well as large cap companies, special committees and
shareholders.

Steve McKenna

Prior o joining Sigma’s Advisory Board, Stephen McKenna was a Managing Director of CCMP Capital, a middle market private
equity firm. Mr. McKennza focuses on making invesiments in the industrial and consumer sectors and has been responsible for
CCMP's investments in Mational Waterworks, Interline Brands, Generac Power Systems, Jetro Holdings, FQ Corporation,
Compressed Air Energy Systems, Pliant Corporation and Western Hub Properties. Prior to joining CCMP in 2000, Mr. McKenna
worked in the Consumer Investment Banking Group of Morgan Sianley. He joined Morgan Stanley from the Industnal Meargers &
Acquisitions Group of JPMorgan. Mr. Mckenna holds a B.A. from Dartmouth College and an M.B_A from the University of
Chicago Graduate School of Business.

Dr. Ajay Mookerjee

DOr. Mookerjeg is the CEC of SunTrust Bank's Credit Card Division and he is also an Exscutive Vice President of the Atlanta,
Georgia based bank. Prior to SunTrust, Dr. Mookerjee built Capital One’s Global Farinership Cards Division as the Managing
Director & CEO of that Group. At the end of his tenure with Capital One, Dr. Mookerjee was backed by the co-founder of Capital
One, in a bank spin- off of Offshore Analytics, where, as CEQ and Founder, he grew the business quickly over two-years
culminating in a sirategic sale to Cisco and Dun & Bradsireet. Formerly, he held senior executive positions with AIG GE Capital,
having coming from the role of Practice Leader/Country Head at Booz & Company. Dr. Mookerjee, a Harvard Business Schoaol
FhD, was appointed to the position of Director of Research-Asia, during which time he authored several books on Global
Payments Technology and Analytical Consumer Mass Marketing.




Patrick Regan

Mr. Regan is a Senior Managing Director for a NY based hedge fund, where he was responsible for underwriting and portfolio
management for over 300 Senior Secured Debt Financings w© Micro-Cap Public and Private Companies. Prior, Mr. Regan was
an associate at Tower Hill Capital Group (THCG), a publicly traded merchant banking and consuling firm. Prior to THCG, Mr.
Reqgan was a financial analyst at Geller & Company, a financial services accounting firm primarily providing CFO functions to
private companies and financial planning for high net worth individuals. Mr. Regan, CPA, has a B.S. in Business and Economics
from Lehigh University and an M_B.A. in Finance from Fordham University.

Akiva Shmuelov

Mr. Shmuelov is an IT executive with over 18 years in the financial services industry and is the Founding Pariner of Technology
Advisors. Prior to founding Technology Advisors, Mr. Shmueloy was the Director of Infrastructure and Architeciure for Deutsche
Bank's Investment Banking Group located in New York and London. Prior to his role at Deutsche Bank, Akiva served as
technology director for Memll Lynch's International Private Banking Group and also served as Chief Information Officer for
International Technology Security. He was the lead architect responsible for designing and implementing a broker workstation
used by 3,000 financial consultants located in 26 countries. Mr. Shmuelov was also responsible for architecting and
implementing Merrill Lynch's first client accessible web site - Merrill Lynch Online.
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The Executive Advisory Panel is comprised of trusted, experienced and successful industry operators and managers who
primarily come from companies that Sigma has invested in and worked closely with in the past. Sigma leverages this deep poaol
of operating experience to assist in the procass of creating shareholder value within the portfolio. These executives, alongside

Team

Team | Advisory Board | Executive Advisory Panel

Sigma, worl directly with the management team of the portfolio company in order to help drive strategy, minimize execution risks
and maximize growth potential.

Richard Berliner

Mr. Berliner is the Founder, President, CEQ, and Chairman of the Board of Directors of Berliner Communications, Inc. Mr.
Berliner's professional career in the telecommunications industry spans over 25 years and includas a number of leadarship
positions. Prior to founding the company, Mr. Berliner held the posifion of Execufive Vice President of Communications
Development Systems from 1992-1594 where he was directly responsible for managing sales, marketing and customer aclivities
for construction services to cellular carriers. Prior fo his tenure with Communications Development Sysiems, he held multiple
senior executive positions including Vice President of Sales with AAT.

George Davis

Mr. Davis was the CEO of Avatech Solutions, a Sigma portfolio company, from May 2007 until Avatech's merger with Rand
Worldwide (OTC BB: RWWI) in August 2010, where he continues to serve as a board member. Prior, Mr. Davis was President
and Vice Chairman of Aether Systems, a wireless data software and services company where he helped to build the venture info
a 3100 million company. He led its public offering in 1999 and several secondary offerings in 2000. From 1980 to 1996, he
worked for Westinghouse Electric Corporation, now a division of Northrop Grumman, with increasing levels of responsibility in
program management, including P&L accountability for major defense contracts involving the design, manufacture, and support
of integrated military avionics. Davis serves on the boards of Demesys, LLC, an electronic medical records software and
services company. He is a trustee of Bethany College in West Virginia, whers he received a BS in Economics in 1978,

Joshua Emanuel

Mr. Emanual was the Chairman and CEQ of Datawave Systems. where he played an integral role in establishing Datawave as a
premier distributor of prepaid products in the competitive U.S. and Canadian marketplaces. Prior to Datawave, Mr. Emanuel
founded Interurban Communication, Inc., a wholesale prepaid calling card distribution business, which merged with Datawave
Systems in 1997 Prior to Interurban, Mr. Emanuel has worked in leadership roles for Airco Carbon and Owens lilinois’ Plastic
Product Division. Additionally, Mr. Emanuel has served as an exscutive for the Mational Iranian Qil Services Company as well as
the National Iranian Steel Melting Facilities in Ashwaz, Iran.

Matthew Growney

Mr. Growney is the founder of Rudyard Pariners, a venture capital fund. Prior to founding Rudyard Partners, Mr. Growney was
co-Founder and Managing Director of Motorola Ventures, the corporate venture capital arm of Motorola Inc., where he
co-managed approximately 3350 million across 70+ companies. Mr. Growney is a Board Advisor to Collective 1Q, a corporate
venturing firm in Atlanta focused on providing Fortune 2000 companies with strategic investment advisory and business
development services. In addition, he sits on the boards of several private technology comoanies as well as a noi-for-profit
organization focused on teaching entreprensurship.

Alan Guarino

Mr. Guarino is a Senior Partner in KomfFerry International’s NMew York office, where as a key member of the firm's Global
Financial Market team he is responsible for leading senior executive search assignments and for ensuring that key global
accounts have access to the full range of Kom/Ferry's human capital services and solutions. Mr. Guarino is the former CEQ of
Cornell International, a highly regarded boutique execufive search firm. Additionally, Mr. Guarino has launched other successiul
businesses such as Comell Strategic Partners and Worldemgloyment.com, and has been involved with the growth of eight other
start-up, emerging growth or small-cap companies as a strategic advisor, board member, and human capital provider.




Leonard Moskowitz
Mr. Moskowitz was formerly the co-President of Avon Electrical Supplies and, along with his brother, grew the business to 380

million in revenues before selling it to Wesco Intemnational Inc (NYSE: WCC) in 1997. Avon continued io operate as a subsidiary
of Wesco with Mr. Moskowilz as President, growing to 5180 million in worldwide revenues. Under Mr. Moskowitz's supervision,
Avon has been instrumental in a variety of noteworthy projects, including JFK Air Train, Queens Mid-Town Tunngl Lighting, NYC
LED Traffic Signal Replacement, Brooklyn Battery Tunnel Lighting, NY City Transit Authority, and Times Square NYC. Mr.

Moskowitz is currently a business consultant for a number of early-stage companies.
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Contact Us

Sigma Capital Partners
800 Third Avenue

17th Floor

MNew York, NY 10022

212-201-6612 (Main)
212-937-3558 (Fax)

Directions: Third Avenue, between 49th and 50th St., 17th floor, New York, NY

Please fill out the form below with your gquestions or comments, and indicate the intended recipient:

Recipient: Select One

Your Email Address:
Attachment: | Browse...

To submit your email, click the SEND button: Send
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